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PO Box 24133
Omaha, NE 68124

Join your professional peers
at a leading educational event for

Wealth Management Professionals
featuring keynote presentations

by nationally renowned speakers
Mary Beth Franklin 
& Sarah Newcomb.

This event will provide �ve hours
of continuing education credit for CFP®, 
CFA, CIMA, Nebraska & Iowa Insurance, 

CPE (Accounting), CLE (Legal) and PACE.

REGISTER ONLINE: fpanebraska.com

PROUDLY SPONSORED BY:

GOLD

BRONZE
PLATINUM SPONSORS:

SILVER



SCHEDULE OF EVENTS
Research Analyst, Portfolio Manager

8:00 - 8:30 am  Check-in, Breakfast & Business Partner Interaction
  
8:30-9:30   General Session 1  What Drives Financial Health? Four small things that make a big di�erence
      Sarah Newcomb, Senior Behavioral Scientist at Morningstar, Inc.
9:30 - 10:00   Business Partner Interaction & Co�ee Break
  
10:00 - 10:50   Breakout Session 1   Money Messages: How our personal narratives shape our �nancial lives
      Sarah Newcomb, Senior Behavioral Scientist at Morningstar, Inc.
         ESG Investing: Overview of the What, Why and How for Planners
      Erica Blake, CFA, CFP®, Portfolio Manager at First National Bank
      Medicare Basics
      Alicia Jones, Nebraska SHIIP Director at Nebraska Department of Insurance
        
10:50 - 11:10      Business Partner Interaction & Co�ee Break  

11:10  - 12:00 pm  Breakout Session 2  How to Maximize Social Security Bene�ts Now
      Mary Beth Franklin,  CFP®, Contributing Editor at Investment News
      Be Aware of the Core Conundrum
      Nolan Anderson, Research Analyst, Portfolio Manager at Weitz Investment Management       
      Senior$afe
      Claire McHenry, Deputy Director - Securities Bureau at Nebraska Dept of Banking & Finance 
      
12:00 - 1:10    Lunch, Business Partner Interaction & Networking
  
1:10 - 2:00    Breakout Session 3  Your Fiduciary Responsibility and the Income Distribution Process
      Zachary S. Parker, MBA, CFP®, VP of Wealth Management & Product Strategy 
      at Securities America      
      Leveraging Long Term Care Solutions in Retirement and Financial planning
      Rich Samuelson, Regional Sales Director at MassMutual       
      The Secret to Di�erentiating Your Practice: Tax-E�cient Portfolio Management
      Sean Hollingshead, VP Business Development at Orion Advisor Services

2:10 - 3:00    General Session 2   The New Tax Law's Impact on Retirees 
      Mary Beth Franklin,  CFP®, Contributing Editor at Investment News
3:00 - 4:00    Cocktails, Business Partner Interaction & Networking  

COURSE DESCRIPTIONS

This event will provide �ve hours of continuing education credit for CFP®, CFA, CIMA, Nebraska & Iowa 
Insurance, CPE (Accounting), CLE (Legal) and PACE.

What Drives Financial Health? Four small 
things that make a big di�erence
Even the best �nancial plan is worthless in the hands of 
someone who can’t act on it, & often the real barriers to good 
money management are in our minds. This talk will outline four 
mental factors that contribute to �nancial behavior & teach you 
how to work with your clients to help them adopt the best 
possible �nancial mindset.  We’ll overview research from 
Morningstar’s Behavioral Science team & incorporate hands-on 
activities that you can use with your clients to help them along 
the path to excellent �nancial health.  Sarah Newcomb - 
Senior Behavioral Scientist, Morningstar, Inc. 

The New Tax Law's Impact on Retirees
Although taxpayers many not be aware of the changing tax 
rules until they �le their 2018 returns, advisers must be ready 
to advise clients on the shifting tax landscape before year end. 
New limits on state & local tax deductions & increased standard 
deductions mean retirees will no longer itemize. Learn how they
can still lower their tax bill & take steps to pre-empt future 
income-related Medicare premium surcharges.  Mary Beth 
Franklin, CFP®-Contributing Editor, Investment News

Senior$afe: Nebraska’s senior population is  growing, providing an increasing target for �nancial abusers through fraud, scams, & 
exploitation. Because �nancial professionals have regular contact with clients, they are in a position to identify red �ags & provide help 
for seniors at risk. NDBF will share red �ags associated with �nancial exploitation of seniors & provide information on how to report 
suspected cases of �nancial abuse. DHHS Adult Protective Services will also be available for questions. Claire McHenry - 
Deputy Director-Securities Bureau, NE Dept of Banking & Finance

Be Aware of the Core Conundrum: Now that we’re seemingly on the other side of the Fed’s Zero Interest Rate Policy (ZIRP), 
what does the intermediate-term �xed income landscape look like now, how does it compare historically, what may be the implications 
going forward, & how do I navigate this terrain for my clients? Nolan P. Anderson - Research Analyst | Portfolio Manager, 
Weitz Investment Management

Medicare Basics: Medicare is a complex & often confusing program made up of di�erent parts, speci�c dates & varying rules 
depending on a person’s situation.  This presentation is designed to help better understand the basics of the program & how to navigate 
through the variety of options. Alicia Jones - Nebraska SHIIP Director, Nebraska Department of Insurance

Your Fiduciary Responsibility & the Income Distribution Process: To successfully incorporate income 
distribution into your business model, you need a process that shows how you’ll encourage clients/prospects to share their retirement 
plans & goals. This session covers strategies for conducting due diligence & documenting your income distribution recommendations.  
It will also highlight importance of a �duciary process focused on individual client needs & how they relate to four critical factors for 
building a successful income distribution plan. Zachary S. Parker, MBA, CFP® - Vice President of Wealth Management 
& Product Strategy, Securities America   

Leveraging Long Term Care Solutions in Retirement & Financial Planning: This session will cover some key 
risks retirees of the future face & how Long Term Care �ts into that picture. We will also discuss product types & consumer trends that are 
driving purchasing decisions. Rich Samuelson - Regional Sales Director, MassMutual
 
ESG Investing: Overview of the What, Why & How for Planners: Attendees will learn approaches to investing 
with consideration of environmental, social & governance issues; how ESG investing can bring value to shareholders; what planners should 
consider when adding ESG investing into their client’s portfolios. Erica Blake, CFA, CFP®, Portfolio Manager, First National Bank

The Secret to Di�erentiating Your Practice: Tax-E�cient Portfolio Management: As the �nancial services 
landscape becomes more complex & competitive, one way advisors can stand apart is by generating tax alpha for their clients. By going 
beyond just providing justi�cation for premium fees & showing a direct impact on investor performance, you can send a powerful 
message about the value your �rm can o�er. What’s more is that managing portfolios in a tax-e�cient matter can be made even easier 
by building out the right tech stack. Sean Hollingshead - VP Business Development, Orion Advisor Services, LLC

Money Messages: How our personal narratives 
shape our �nancial lives
This session will discuss how the stories we tell ourselves about 
money shape our �nancial decisions. Participants will learn 
techniques for working with clients’ �nancial narratives in order to 
foster a healthier attitude toward money and break down barriers to 
good �nancial decisions. Meant for the advisor who wants to dig 
deeper with clients, this session will focus on how to identify core 
beliefs about money, & what to do when those beliefs interfere with 
good money management. Sarah Newcomb - 
Senior  Behavioral Scientist, Morningstar, Inc.

How to Maximize Social Security Bene�ts Now
This 50-minute breakout session will focus on Social Security 
claiming strategies available under current law for various client 
pro�les including married couples, divorced & single individuals, 
& surviving spouses & ex-spouses. The presentation will include a 
question-and-answer period. Mary Beth Franklin, CFP® - 
Contributing Editor, Investment News
 


