
 

AGENDA  

Wealth Management Conference  
Tuesday, October 15, 2019   I   Creighton University Heider College of Business 

 

8:00 –9:00  CHECK IN  

9:00 –10:00  GENERAL SESSION #1 & KICK OFF  

Michael Falk: Let’s All Learn How to Fish…to Sustain Long-Term Economic Growth 
Today’s economic growth challenges will become greater in the future if only due to the world’s agedness, fertility levels 
and entitlement policies. However, those same challenges could be overcome with more thoughtful public policies along 
with a culture of responsibility and appreciation. This talk, based on my CFA Institute Research Foundation Monograph, 
reconsiders what makes us “healthy, wealthy and wise,” and focuses on how we might re-imagine healthcare, 
retirement and education policies to usher in a new ERA of sustainable, long-term economic growth. 

10:00–10:10  10-MINUTE STRETCH  

10:10–11:00  GENERAL SESSION #2  

Peter Stahl: The Convergence of Healthcare and Financial Planning 
Health care costs has emerged as pre-retirees’ top concern and is a major topic in our nation. Financial Advisors who are 
equipped to address this issue have a unique opportunity to build trust, gather assets and cement client relationships. 
This program will provide an in-depth review of Estimating Retirement Health Care Costs, Medicare, Health Savings 
Accounts, Custodial Care, Changing Accumulation Strategies, Retirement Income Considerations and Resources for 
Advisors and Clients.  
 

11:00–11:30  NETWORKING BREAK – VISIT BUSINESS PARTNER BOOTHS Booths  

11:30–12:30  BREAKOUT SESSION #1 

Michael Falk: Enough About the Assets Already 
The financial press continues to "spill ink" on investment products and concepts. While the asset side of the equation is 
definitely important, where is all the ink regarding the liability side of the equation? And, apart from focusing on assets 
and liabilities, how will you be spending your time? What are you retiring to (NOT from)?  
 

Joel Weintraub: Decrease Stress and Increase Focus While Curing Affluenza (Explore the Anatomy and Pharmacology 
of the Brain and it's Influence on Spending and Addictive Personalities) 
Did you ever wonder why some people can handle money effortlessly while others are constantly in a losing battle? You 
might even be close friends or related to someone who becomes overcome with “shoppers high”. This one hour 
program will delve into the mysteries of the brain. Understand how spending addictions can sneak up on us and control 
our behavior. Discover how learning about the inner workings of the brain can help us understand our own spending 
and investing behavior and how we all can become financially independent. The brain and money! Spend more time 
learning about why we do what we do. 
 

Jeff Sietstra: Longevity: Living Longer, Living Better 
Longevity has been increasing by about two years every decade and by 2050 it is estimated that there will be 1 million 



centenarians. Many of your clients will live longer than expected and will look to your practice for advice and guidance in 
areas beyond traditional retirement planning. A shift in traditional retirement is taking place now shaping how clients 
want to live, work, and find meaning as they age.  Learn how to incorporate longevity planning into your practice and 
how you can begin to develop a network of local longevity resources to support clients as they reach the next chapters 
in their lives. 
 

12:30–1:30  LUNCH & NETWORKING – VISIT BUSINESS PARTNER BOOTHS  

1:30–2:20  GENERAL SESSION #3  

Joel Weintraub: Money and the Brain 
(The History of the Stock Market and How to Minimize Risk/Tips for Having Your Clients Stay the Course by Appreciating 
the Benefits of Bear and Bull Markets) 
Did you ever notice your clients eyes glaze over when you discuss asset allocation? To a fearful investor this concept has 
all the meaning of a cliche'. In order for clients to feel confident being in the market, they have to understand the history 
of market fluctuations with examples of how to minimize risk. This program will give you the tools necessary to calm 
your investors fears during bear markets and turbulent headlines while we explore the various parts of the brain and 
discover why your clients react the way they do during market highs and lows. 
 

2:20–2:30  10-MINUTE STRETCH  

2:30–3:20 BREAKOUT SESSION #2  

Peter Stahl: Accumulating Wealth with Health Savings Accounts 
Rising healthcare costs are a major concern for people near retirement. Health Savings Accounts are emerging as a 
central component of wealth accumulation strategies, while lawmakers are positioning them as a core element of 
healthcare reform. Advisors seeking to educate their clients about HSAs and manage HSA assets will learn from a 
subject-matter expert. 
 
Dwayne Marvin: Buyers and Sellers – Understanding your Financing Options when Buying or Selling a Practice: Insider 
Tips for Securing the Best Terms  
This breakout session will focus on succession planning statistics, acquisition financing methods (traditional and non-
traditional) and other uses of loans in your independent practice. 
 
David Crupper: GenLink: Connecting with Each Generation 
The financial services industry is facing tough challenges – asset retention, client acquisition and succession planning. A 
huge demographic shift isn’t making things easier as the mindset of clients and prospects is changing. This session will 
examine the stories behind each generation, what makes them unique and how they influence financial decisions. 
 

3:20–4:30  COCKTAIL RECEPTION 


